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1,700 1,200 2,900
21,600 12,000 33,600
35 18 53
24 12 36

1,000 500 1,500

1,200 600 1,800
( ) 3800 2900 -23.6809
( ) 14000 33600 +140.00
( ) 38 53 +39. 479
( ) 26 36 +38. 46 %
( ) 1230 1500 +21.95%
1430 1800 +25. 879

368 11,59 +214%

= 368.42 633.96 +72%
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