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fIFjEL ™ iﬁl TIE l‘*J[ (Sales Force Automation, SFA) —.413’5 (Ingram LaForge
& Leigh, 2002) ﬁfh TS (1) [P SFA) %L?F[éﬁl ]EIE'J;*?FQ’,’EIFE' .
e bgﬁﬂr[ - ﬁh—riﬁj K (ﬁ‘/) mrﬂflg") (Morgan&lnks 2001) ; i
KL AR TR “fﬁfﬁ%ﬂ R - G gl 8 I R e AR
(Rivers & Dart, 1999) = £l Eﬁ'j@i 1 » SFA 5 Jﬁi’gféﬁ FT‘“' TEF:[ (Customer
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Relationship Management, CRM) < if[ 152 5 BIVRy B o f175 80 & foFU» 3
B 3T, ILLIIFHE' ]EIJ r}%ﬂ&m (contact management) | =A% > M3 iR 2 il
e [iafaa A7 e R 70 O o - ¥ i
A o SFA FRF M b - 2 WIPRVRS TR AR LA - SFA kR
Aj\fﬂ fel=bf= (HEFFH > 2004 5 Widmier, Jackson & Meccabe, 2002) : £ #{
% ﬁ%ﬁ (activity management) * @éﬁm (communication management)
il FE’I V] *Fﬁf E! (forecasting management) ~ i F% e %’7 ‘EIT 2! (opportunity
management) * ?]E'f {Av2E! (order management) ~ i‘?‘f& %T“éﬁm (lead management
or prospecting management) E3 Iﬂ! A /‘ 5[ (product configuration) ~ = 7f B[
R = :FU (marketing encyclopedia) °

%‘Tw Wf“u o PR SFA AR EHE S - *F[J—ﬁ; =24 ]
Eﬂj - wﬁfj ' Rl ‘iﬁ[ﬁg{*@ﬁ lsugﬁay (Sharma, 2007) 5 [ & Ffsl ~ S5
ﬁﬁjgrﬁ%u P €T ﬁgrgﬁrﬁ], \:Isri‘ é@% "R R PR
L T 4 3 50 5 AT P’?‘ﬂ‘fﬁ*ﬁ i S (Buttle,
Ang & Iriana, 2006) - [F=9f > SFA S ﬁé:’ﬁﬁﬁjg k ﬁ;ﬁﬂj%}% YRR & e 2V
Y ﬁﬁﬁ#’ﬂv r%ﬁzﬁ S ETRT ﬁj‘[‘??%" %E'ﬁéﬁig’ AR %Eﬂ:fﬁﬁg
iatTE el l*?%&ﬁﬂﬂ’@?ﬁ [ Pl PR EJFyHJ RIS INTRR “‘FJ
(cross-selling) Ekﬁf DT TR ;[EJEJ@@ ) TSt ﬁhg TSR ] IEU?F
3f] (Boujena, Johnston & Merunka, 2009; Clark, Rocco & Bush 2007) °

e b«sfh%‘;fvmp R~ E%H » SFA Ak r[Jﬂ\gﬁ*ﬁ' °
B9 Moriarity & Swartz (1989) v A 5! i 5 1% IJP léjr’p$$fr, i (Harvard
Business Review) f}JF']Jn ﬁffhbffah ’*ﬁ SPYET @ﬁlhg}af[ﬁlﬁl@ﬂmi%ﬁi F%?F:?
‘f"sfﬁ!—%cf 7 10%-30% ~ FEE P E JEIUE Eri?ﬁlﬁ} 100% ; Booz, Allen & Hamilton
P I > il 855> SFA :;:;M%;Fréz»%ﬁj%ﬁr* (selling time) $€7°911 40% (Dent,
1990) ; Gillan (1992) ]E'lfJf[E'i’fﬁm[‘.ﬁ%E? ’ * H 150%r > i SFA ?’Q?ﬂfﬂﬂfﬁ;
& 8 fl "] ; Taylor (1993) I'] 124 % [FI% ¥ * filf Uﬁﬁl [p&wﬁﬁj ERE e SR
Fﬁj%“?ﬁg} TN 64%5*%‘?%[(? SFA fufteyhLifi (SFA ?E'f?}.i 8 M EIT
[fl[ll'f)‘SO%FgJﬁ SFA ffli 2 Filp J£FJ SN Jjﬁ_ﬂ “;Dugan (1998) %‘g\ ¥ SFA
p* Infoworld F# > AN 72. 4%?,; SFA £} |*’1|Fﬁi”ﬁé*¢ﬁ4[[ BEE ~ 65. 5%5”E ﬁﬁj
FE’[ f’ﬁf&dﬂ?jf&ﬂ?{ﬁﬁj_f : 62.1%§J54=FJ [%5 BT~ 44, S%FH N a NI F R S
iﬁtﬁlﬁ[iﬁ{%»r | % SFA Euiéimaﬂ f a';‘fg_dr pIRS éﬁj Wm ﬁ”FQ',[
(59%’1 T ) SRpRL- e e (ﬁ‘fﬁ&fﬁ) f~ J%»ﬁ}
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SRy MIRE PP & o JERD SFA SRRAVRY 4 WF"}’%%* (B il
7 SFA =ik F1= f}%ﬁg}'ﬁ“ SINES %&?Eﬁj‘ [l o (40 Peterson (1997) I'FFIE:TEJ
A f = ] (user) fusy 4797 USS$5,000~ 17,000 » B¢ i ~ 2 F pUREny 4 54
US$3,500 o Z=H=H EIfJEfF'E » SFA Faf I ~ ST =g f%*ﬁ%l 21 fft¥]
(Taylor, 1994) » %ﬁJr EIRIRE ?‘5}’/ JDFI’?%J:’E'* Fmg%?ﬁlggj:ﬁﬂﬁ[%iﬁ} 100 ,J‘E\;IA
(Conner & Rumelt, 1991) ° EI T " T PIRL - SFA 2k pudh = sk (ﬂ[sfcﬂ“:

F‘fﬁ‘ﬁ”%'jgleﬂﬂf‘%) JIE”ﬁ o J19[' Block, Golterman, Scherburger & Close

(1996) #izF SFA Jﬁn.—?éj61%9tﬂr’}310dgett(1995) B 75%[19 % i > Bush,
Moore & Rocco (2005) fi Jﬁyﬁﬁlﬁ i 80% - KR - SFA B2 Filf W%F([ bl [l
EITIFVPOPRRRE - HSe g~ (9% Rl

Parthasarathy & Sohi (1997) }JF'[L[' ﬁiﬁ@rfﬁﬁj T TR R R T )
E R /”"E)“ﬁTj S ‘I%‘U' | SFA =3k 5 — Jé‘i%{ﬁ”ha 1 WE’FQE‘U
ﬂﬁW%EkFﬁﬁ%ﬂﬁw@“ FF SFA g 5 6 55
Eh%ﬁ’lﬁf@ﬁgﬁlﬁ]’ﬁﬁ[ﬁ FIRL - & Fé[ S B F K ) IE‘F' IS Iﬁfl
fL SFA FJJ! APV RIRIRD — (Goldenberg, 1994; Rivers & Dart, 1999)
WIF“W/DIH MF&%% k @ﬁg ﬁ = []J]E[Fl % Jgi‘ﬂ[ R PUERRERY B
P sl g 2 77':}[“?{ FT;&L 3= }1&]!‘ (Barker, Gohrnan Guan & Faulds, 2009;
Buttle et al., 2006) °

— ~ B/

(=) BRI ERRE PR R AR TR SF AR E IR ZEAYE AL

SRR (VTSI ) 0T RE  F

= 2 E[J? [ECENE 5 Frm (theory of reasoned action, TRA) &5
ERSIES 2= Ve (technology acceptance model, TAM) (Davis, Bagozzi &
Warshaw, 1989) ~ J{HIfy TAM2 (Venkatesh & Davis, 2000) ﬁjﬁgﬁ%ﬁfzﬁiﬁ
(Moore & Benbasat, 1991) ~ Triandis 51> (Thompson, Higgins & Howell,
1991) ~ EUE$E=" (Davis, Bagozzi & Warshaw,1992) ~ TPB (theory of planned
behavior) f81=¢ (Taylor & Todd, 1995) fiﬁﬁiﬂ?‘fﬁ@“ (Compeau & Higgins,
1995; Compeau, Higgins & Huff, 1999) ~ I'| ks VT HL VR Fe g -2k i 2 [timk
/ﬁﬁ'ﬁ“‘ (Venkatesh, Morris, Davis & Davis, 2003) o = ﬁl?“%" PIF0H] (usage) HY
ﬁt'r Etﬁ‘?ﬁ' (intention) £ {ARAET - (TR T [ﬂ ELJF'J[“_1~ %&’ﬂ/’?;‘j: FRE S
7% 85 SR
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e FAE GBI R O (NS TAM) TR
FJ'U"F[?EUF 7}‘ﬁ?pl TJT’"E‘{{IiﬁJ (Venkatesh & Davis, 2000) ° [*'[F“f\jﬁ?’f@ &

«Pg%wif?} F RS e ﬁ[}% T ELAURIN 1~ (King & He, 2006; Ma & Liu,
2004) - TAM %‘FLV = BPPTR [ R VAR E P 1E (perceived usefulness, PU)

W HIE PLE 1% (perceived ease of use, PEOU) i_ﬁé-?“?f?‘?‘ T (R SR e 2
lgu i IE[F' %L[ﬁ'b]ﬁ[“ ] £ FIJ_'E[E[ EIHIJ[gyIH JpelE J@Iﬁiﬁ%fgaj
TAM %‘ S IRT %%ﬁf—“g I SFA ;;ﬁpu PR TR pLR TE5TE SFA F
ARV | ' Lq%\[ VEE (U ' £ TARE qF@?ﬁ » 2004 ; Robinson, Marshall & Stamps,
2005a.b) ﬁ%ﬁl Hl= ey E%%E'f (Homburg, Wieseke & Kuehnl, 2010; Mallin &
DelVecchio, 2008; Avlonitis & Panagopoulos, 2005; Schillewaert, Ahearne,
Frambach & Moenaert, 2005; Jones, Sundaram & Chin, 2002)° ﬁ‘}fﬁl B ["E‘y'é“%ﬁﬁl a2
= EL L 3Y2% (91" Sundaram, Schwarz, Jones & Chin, 2007; Jelinek, Ahearne,
Mathieu & Schillewaert, 2006) °

A EIRL - 7 SHOSTV ISR FlRt > 2 Rl SFA B

ofif ~ NS IR P IR 2R - B
Bﬂfﬁﬂﬂ ST pY eI EE 3 j{ﬁ'% 122004 ; Orenstein & Leung, 1997; Royal, 1995) -
e ﬁﬁ@"a?{ (JI' Cho & Chang, 2008; Honeycutt, Thelen, Thelen & Hodge, 2005;
Keillor, Bashaw & Pettijohn, 1997) EIHﬁLI’ ﬁfﬁh M EVFTREHISE SFA RS
%FJ ’F(Tpljﬁuifﬁ SFA -Z3# [N 7| s Honeycutt et al , (2005) * Keillor et al., (1997)
j@% ) E’:\‘ffﬁj Fg[ IS E*I' SFA _F;;;[E] ElJE%ﬂF‘JIZ{;’f ) }'EJEZFE',J@JJ [;aﬁg’mﬁ %_Q‘I[Igﬂ%&
%’f‘["i (perceived threats, PT) o [[15(1)TAM %‘Iﬁ UEH RIS A (AR
%),/ 52k (fl[ﬁfp? ) puzRlE [i;lﬂfﬁ& [ﬁﬂ'{%@r}[h (' Kamis, Koufaris
& Stern, 2008; Ahn, Ryu & Han, 2007; Song, Koo & Kim, 2007; Sun & Zhang,
2006; Venkatesh, Speier & Morris, 2002; Davis et al., 1992) ffit!1 > fif @1 Jri
PRS- HIFE IR [ (perceived enjoyment) - filjt éig%’?‘;‘ + IEI o] ?{i_ VAT
PRI w : (2)%?%&?%&% FE A e S - l“ T fﬁf
?;Iﬁ%%“ﬁﬁi% ~ F1# SFA 4qﬁglJ%&fF%lii7\ TR E SFA SARAVIE = “ °
A A PRI, * R s
B ﬁk“ﬂnﬁ . (belief) @il —~ > 73— JffnT’T k&5 PU ~ PEOU ~ ¥ PT
bﬁj  EY SFA SERR [ 5 FRAVRYEY -

Hul
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SFA ( )
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|Morgan & Inks (2001) S 2 il 132 o (s - N N N
Jones et al., (2002) BI85 A AT N \
Schillewaert et al., (2005) B P IFIER 220 (5 1 f v oA N A BN N N N
|Robinson et al., (2005b) T =5 f[ 1218 ﬂ“ﬁﬁjg ~ v N
Avlonitis & Panagopoulos (2005) |3 /=" % 85-240 i ﬁh e E N N N N
Jelinek et al., (2006) =N f 1156 ﬁfh R \/ ~ N
IHunter& Perreault (2007) EqEEN \f 1151 &ﬁ@h ~E
IMathieu etal., (2007)2 FB F B 592 T 4 v V N
Cho & Chang (2008) ] [l 204 g 5 1 v v v v
|Homburg et al., (2010)° SR 21040 PEAE  f J J N
Cascio et al., (2010)@ B 2 il 268 o %g " v v v N v
Onyemah et al., (2010) P W F[ER R LT 81 G i Fé, ~E \ v N
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(DERFEINERHHE A SSFARMEHBIZZF

?i%‘FFu’E“J F > TAM fft 7]‘?[@ Fi (external variables) i'&IHIHV FE

H1PU » PEOU) RiFRYEL - %Lﬁ%‘y' (Burton-Jones & Hubona, 2005; Venkatesh
& Davis, 2000) ; [ 71[—? FZF, |ABCTAM |92 9=5557 ‘/ff{@*ﬁl;@
~ 1 SFA S| iﬁﬁéﬁlfj%—%& (%El?i~ ) o [F19[1 Jelinek et al., (2006) ﬁ"‘igﬁ_}'?}
SIS S IJ‘F@’F[iFE# DR RN S SEA NIRRT RS
/m@ FISRAPER I~ P93k (F MBIV ~ & "%H#; CEFE IEB“ i
HLA - FAF 0~ PRI (R mji?f@* f’?‘*fELIE' ) S
€1 o Schillewaert et al., (2005) @IH‘ET%J E‘“iﬁl SEseal: IJ’FIET }H F'fi SRy
ﬁfah ~ £1 SFA T‘ﬁa[ﬁ% €l PEOUbPU) béf.lw;@“ rftzﬁu/ff[@ FISRAT | B
T*rf"*‘&/%ar“ ORI 5 [l P 55 TR e )~ [ - Pk (B

[[ﬁ SRR~ FEIEAVE YIS AR (SRS - R 4R)
~7PE‘ o (] > Avlonitis & Panagopoulos (2005) }{i’j'/f fﬁ%‘*fﬁ‘i?i%t T*tf“ 1Pk
(P ERlRYA] -~ [FESYAT 10~ BT 1) ~ ANk (i/[[g”'ﬂil IEI“J%"*’?‘?
LR ~ Mt~ Pk (U EASRE ~ FRIRE SIS~ (S AT o TR
HfURL > 277 Cho & Chang (2008) ['J#gs -3 155144 ~ Onyemah, Swain &
Hanna (2010) J‘;;%wﬂjgwﬁﬂf; FREPGOL o S ORI T
§ () PEFSEIE EAAGHG KR PTSHA ¢ [ SFA 7
AR S R - ﬁ'tﬁf” R ﬁ»ﬁ%%&?ﬁb Foo B gl
[Py fi ] ¥HEE (Hofstede, 1980; Hofstede & Bond, 1988) » 9t i 12 Hit * [
TSR o SR SRR kP
FY AR A B gt A VSR Té% * RRREE TR tﬁfi‘lg " E
SFA 647 & (355 PU > PEOU ~ ¥ PT) W {ji®| 7 K iRy -

R - RIS

imt,[j TAM %‘ﬁﬁgﬁlw ]%K_’:f [[;I' '“T\El = E’l 117\{%[1@?3{[_&1&% S F SFA
;@;ﬁ@ﬁ@ip%ﬁ»féé R 114{4/%“ PN F s TAM %Erﬁffﬁpl }%’k*]’%'
# %E-Iﬂﬂgarﬁa » AT R 91 AR TAM I J‘Vﬁ?

— ~ BIREREN (TAM)

R ATEIL /A TAM S I RG] TAM S i - 1
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SFA SERHR P HPHA ] L - AP TAM SPRgROSEA - i *"'F' i IFTVF
s
(—)TAMIEER

K[ SRR 1986 2 [ Davis L1 B F | iR | H SR
Frey R Fepy ['ﬁ d. (beliefs) ~ 2™ (attitude) - %’LQ%[ (intention) ¥fPre v HE| %
=)= SLpUsy2E (Davis, 1986)° Iﬁ/ﬁlﬂ IS5 ?f?‘i fflH 2 B (B EpS £
i’?ﬁ?@??i%*—_ﬁg*ﬂﬁﬂilﬁlﬂ (Compeau et al., 1999) » & I"| P i FE AR 5 e
AR YRR e bl 2o PSR (Burton-Jones & Hubona, 2006) : (1)9f fﬁ%‘*fﬁ L
P B B P R B RO Ao R AR I (PU)
phE 1% (PEOU) ; PU ,%L?F,if??‘i ]EJ | B 2 I ’{Hﬁg%ﬁigﬁg‘jpw;jﬁ
ISP O S0 A i
FWL[EI“ FVAEE - (2)ff0*H] %]FIVE{J ol ]EJ“ FARFVEEE 5 Q) HTEER
e :75 A l"tﬁkﬁl (behavioral 1ntent10n BD); (40 "] ,%LH‘%‘M:}\Q[—_F q%,ﬁ'llﬁi
] (usage) R -

TAM %FFU o= W E rf IRt > & KAy (IF'V B~ PRURD LA
= TR (Agarwal & Prasad, 1999; Venkatesh, 1999.2000) © [%ﬁf?rﬁmt
FEFIREL 7 PU—BI R0k 2 111 - (Rt U g 1
% (U[' Venkatesh et al., 2003; Venkatesh et al., 2002; Venkatesh, 1999) » & |fv{l
*}{’j’ﬁﬁ@b BI & [’F‘“FEE%? E[}%}}’k“}‘ PEOU -~ PU Sf# Rl | = ERAYEYE (T
Burton-Jones & Hubona, 2006. 2005; McCloskey, 2006) °

ETR=Ie fﬁsz]ﬂ?u‘x:ﬁ‘ R TAM IJ%’TU—AE'E }%k“]‘ﬁfi‘l ~ E1%] SFA
K (Fllfr‘%F'Jif"ﬁﬁJgiﬁéﬂﬂ fﬁ HAYFE[fL) U PU & PEOUE‘F”EI F:ﬁf" filr B
qamrﬁ i (PFAE ’Tﬁ%fﬂj’zoowRobinson etal., 2005a.b) ; EIUE[]J@I}%}%E
ﬂ%ﬁJ a:TSFA 2 (Y CRM +236) [ PU W PEOU Sf{fli B | = FLAGRYZE (4
Homburg et al., 2010; Mallin & DelVecchio, 2008; Schillewaert et al., 2005;
Avlonitis & Panagopoulos, 2005; Jones et al., 2002) - ;ﬁmt ‘Ef\]ﬁ%ﬁﬁ‘p ﬁ%‘ﬂf{ﬁ‘/
B ([T PU K PEOU H[[RLATE| A il T?":“JFUIF[ AT o

(Z)TAMZEABRYIERR

A BRI IR~ EII R (R O 2 1 S
tH E?Ff%ﬁj 3 E'I]EU?F([TE‘I}“@ r%#*j[ij[ J[AEE 5 SFA —Fﬁ“ﬁﬁ‘/ SIS (sales information
system) [YZPf= - ERLEWEH [ ) R ’FL[ b 9 3L B Fé' bRy iﬁ B

gl
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(Gondert 1993) o P it EI s Fﬁxﬁﬁﬁfﬂ RS Al AR AT
RO PVRE TR 2 IRV R RS ROV PR 2 VAR
SR JH a:f SFA R puficttl (Rlvers&Dart 1999 Gondert, 1993) -

0 BT (R TR N YRS M IR PR

LR AR kFWfi‘iﬁjg ST T R RS LFE‘H’TF

lff‘ﬁ .2 B M o Rt
‘—‘l'»i%ﬁ”l“«’ﬁ” () TRLAEFAY) > [hy *EJ*?U@?%H'%*WEH 3Nt
Y P RUESEIFl - EETIRSE - I SFA »M“@“r““*%ui
ﬁﬁ‘ SR ﬁIHE¥7{°[’§]§E_{ﬂ 2 Jy’?‘f}’@@, ELARTIESE TN m&#&@?{ﬂﬂﬁ‘,[‘]

quglr_;g Tl I SFA SRR A S JFE S ER ';?&;F’* (Honeycutt et al.,

2005)- (1> SFA 5587 DRI 159 WSRO 8500
xgﬁ@?ﬁ PR PR S lf;&ff%fﬁﬁjg S liifél EVi (expert status) o F|
I SR - AR T s
[“L'—%FJ S EVRR ?'H{E&—Lﬁri RURIRIE

%571& TAM %W.ngﬁ%ﬁ@? Ey R RS 4 (J] PEOU) W 3¥5%2% (] PU) fiY
s ZEOHES ?f??j: 'E’ B %Fgﬁwﬁfj 53 ﬁ—ﬁ@*j%&;ﬁﬂ% - Honeycutt et al., (2005)

K Keillor et al., (1997) TF[L[' ﬂﬂig’ S EYFIREHFE SFA —F?ﬁi{fé’?%ﬁ’ ’ ﬁijyﬁ'J
ST SFA FAREURN] - IR S R TR -
i ,ie]qjg ~ Ef SFA _rf_{ﬁ};““g[j?l}lh - TFJIT?{F‘EJEZE{-@UD%HE & —H e
%Fﬂi ¢’JTJ,I~[F|IV‘§FIJ S AHE ;Hﬁij AL _lf,&ﬁ[fj: (PT) A7]E%
I’FI ARV~ o

TAM%WV@Q:W?HWWTEWﬁI*%?E?@“ B
F“H‘q > o FMIH;[F?E* MR B E R (Davis et al., 1989) 5 P9t » TAM
B @m%%wuw¢/ﬁﬁw$¢ﬁiﬂﬁﬂﬁW@w
(Compeau et al., 1999) - £FJ g r E EXESE U IJ”E{'I@’FIE“”‘HE@—T » HI%FE SFA £k
UBL I (PEOU) ) - ?SH\’ﬁWﬂ“ﬁ(HDW%ﬁ(W B
ElS ’i&kfﬁj » 2004 ; Schillewaert et al., 2005; Avlonitis & Panagopoulos, 2005;
Robinson et al., 2005a.b; Jones et al., 2002) ; ## SFA #n’“ﬁ’ﬁﬁlf’lﬂ Bt (PU) %
SFA SERfAYfHI= = £ %E?@%Iﬁm?ﬁ (J]' Homburg et al., 2010; Mallin &
DelVecchio, 2008; Schillewaert et al., 2005; Avlonitis & Panagopoulos, 2005;
Robinson et al., 2005b) ~ # ¥ SFA Za#[iv s = [{% (PEOU) ¥ SFA 25k [iyfi ™|

=
_q\ [ )Lrl‘
\_

TWJ—H[[H —= ‘b“r
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i B 2 B AR, ElfJE[}%’ (J' Homburg et al., 2010; Schillewaert et al., 2005) ﬁ‘/
f }%Iﬁr’[ 52 (U[1 Jones et al., 2002; Avlonitis & Panagopoulos, 2005)- i’ﬁi"ﬂé‘t [~
B TAM [ SRR T -
B a6, I8 SPA SRR I SFA RIRTOE 7 SEAR
TRIRYA
MR 10 2 5 5 * FIHITE SPA ERREY AR TESEFRE SPA waf[ive) P [IE A
F IR -
BT o i * FYSIFE SFA SRk Lo 15 SFA SERROIP 7 KL HFR
kg -
=54 E:I‘%Tfr 2# (U] Honeycutt et al., 2005; Morgan & Inks, 2001; Rivers
& Dart, 1999) % SFA J% (Ji# {1 2004 ; Royal, 1995; Gondert, 1993)
3R SR O - ek OR8] R
SFA [192 BifEkEs PjF= ﬁﬁu% " FIHEE SFA SRR Ity - BRI S SFA
R IR - PRI AT T -
f@l%‘Z : é,f.hrl * E1HPER SFA qe;TdEFI\J%PiFi}"[‘f_Efa%T SFA ARfuffi e | = 85 B BRE £
[FURYA -

= I EREIRESFARIAIRES RERTTRIVEE

TAM I 3% SHIMEFILAR(E 278 (I PU % PEOU) RiEE M/ i
] %Lﬁ?ﬂﬁil“ﬁ" ’ “J?ﬁi[“ ARBIFIRL /ff[@ FIfiv5 2 f[1 /7 #2F1 (Burton-Jones &
Hubona, 2005; Venkatesh&Daws 2000) 3 4 -] A= %I]%ﬁ]‘ ?ﬁﬁmﬂl’ Y
n"‘/)“ﬁ@ la:j‘ﬁfij 1 SFA —F%&Eﬁf?‘*[r[w b]ﬁjm Iﬂﬁ TUEYEE - R 1R
1 > Buehrer, Senecal & Pullins (2005) &F5F= 5 %Jg ~E EJPI R
i f @BJ@@E 2 PR WL (s T
It EEHEER S T ] 130 ”%}‘i'lg S E F'JﬁL j‘gﬁ'fﬁfﬁ; VIR FR S R
F‘g‘f&ﬁf% S ENRR SFA ’B’DEJF‘K (s = ol o E'HJ“'EJj%ﬁft%ﬁ k&
Esy i ?ﬁg”'wbﬁrﬁlfﬁtﬁjg * EY SFA FARTP |V R (Bl ) F“ﬂ\lﬁ
ESpPEIcRE B 25 PEOU 0 B AU (J11 Schillewaert et al., 2005) ~ %f
SFA FRRH BRI = ELEV i B F T (U] Jelinek et al., 2006) » =" ffli™]
RO I JET BRI © P FTRER B 7 B (O
Homburg, Weiseke & Kuehnl, 2010) » PNIF= 5258 38 o A P42 fjl 5 7
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100 5

]E,, é g’!‘o ro‘l‘ﬁA /%g Jﬁijl}l ) Iﬁ IS &b;ﬁi%{f{?ﬂﬂjﬁ g{@ f VRS IUF J"J_;ZFIJ}”Eﬁ[;
(compliance) ~ F?J fr[J (identification) ~ [*|{™ (internalization) #ijfi F[" "5{/4%,' fiid ~ py
gJiFDk" 7 £% (Venkatesh & Davis, 2000) © 7 ﬁﬁj Sz E £FJ £ EFUT SR
%?Pﬂ RS RNl ‘EF‘”I?’I M () '% ) ° EW%H# FORgeE. o
THOHIH S LY SFA RAREOHTE (F A2 R (Avionits &
Panagopoulos, 2005; Schillewaert et al. 2005) s LF*’FEZEI AER S R
[ﬁ {@S\fﬁl H] (peer usage) £iE &F tl[ 35 ]H] %FEF%IE[ | ugn?‘w . F*F[Jq,ﬁljr .
rariel tﬁﬁ!g *EI SFA SRS 4 T SRV IR -

(=) ERERRIR

ST F R R BT BSOS O R LA R
EJFTJ%J?‘;'WW% —  (Thetgyi, 2000; Colombo, 1994; Siebel & Malone, 1996) °
FHOR R | HF WS i SFA AR il gfﬁéﬁjg ~ EXfR] SFA
FARUFE | (Jelinek et al., 2006) « SFA =R [UF" EIJ?F[ Jﬂ&?*ﬁﬁﬁ 3% SFA
Ak )Y (Pullig, Maxham & Hair, 2002) © lﬂﬁ?ﬂ' SHLHCRRAGE PO TR
Y SHERIBLRSTIT 18 ) ¢ SPA SRS DA Ao L o i 50
(ESFA & ﬁr’?gzﬁ ﬁﬁ’:f 1513 (procedural knowledge) (Igbaria & Tan 1997;
Davis et al. 1989) T SFA T'q&!aua%?&' ?Eﬁ%cl N il - R RIS
KF5 (Jelinek et al., 2006) ° %‘Hm T SFA —,fqi’ﬁﬁﬂl‘*ﬁl Jlﬁﬂ*‘;;’ SR
%fah ~ BRI SR [ YR | SFA S5 ﬁf’?ﬁ?@” f-=]s (Partharathy &
Soh1 1997) » [E % ﬁﬁjg k F Ff "= SFA —,—13’57 fiEES et B e (Jelinek et al.,
2006; Agrawal&Prasad 1999) « =9t » FL3¢ Féﬁi% ~ EIPY SFA S [l - RS
iﬁﬁ";ﬁﬁﬁ?wﬁ%gﬁ% SFA £ 3;#'“« £gj p Uk ypjﬂjﬁﬁjg RS
el Fé[m . clsu éﬁj ’uéfahr[ ?E#I ﬁﬁjr[iﬂ;%gfo PP SFA ek
RO ?*”'w.F HLBF S5 * FY SFA SR b o 102 7 7 o

[ i TR R e é@%[ﬁ‘ﬁlm % o f31Y[1 Schillewaert et al. (2005) ko
Robinson et al., (2005b) Elf’J?ffJ Bime o P [ HF" AR PEOU & R I L* B2 -
£ PU YT T 8EF © Avlonitis & Panagopoulos (2005) J’Fjrél“ Al
Ao [T R R PEOU & PU ’F‘“f [ELEE] {4%3'9 £ [ e ™| ?{g”'wacﬁfhg " H
5 DU R R 2 N 11 PO ) %
SFA i BRI %ﬁﬁaﬁ ) lﬁimféﬁlr,ﬁxiﬁ??%\w ' [ [Fﬁﬂ/jﬁﬁf Sl
YN (% SFA 55k > (Lol F] SFA Ak pu3s g Pl =7 R 0 - fi Fff e Y
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FRMUIZ PRET P HERRS PU GO R PR B -
TN i_%ﬁwm PRl

f@r%‘ 3a: ff B [ H P 'J'frfll% * EHIEE SFA RRAY b B 1% B I TRIRYS -

F=f J%fl'fﬂ? T R ?ﬁg"ﬁﬁ%% M BY SFA SERE[IR = ELpY

B R Ca501o Mariadoss & Mouri (2010) I - p@q}m}k?{%ﬁ? fp0 H [ 7 gl
a:fﬁfah% M EY SFA SERE[IN L E R IEIJLA[H % (U Homburg et al,
2010; Hunter & Perreault, 2007; Jelinek et al., 2006; Avlonitis & Panagopoulos,
2005; Schillewaert et al., 2005; Jones et al., 2002; Morgan & Inks, 2001) ° {54~
UHEVFORES 92 + TR K RIS SFA SRR
(Nelson, 1995; Goldenberg, 1994) - Wﬁ?ﬁﬂjﬁr H TR ?fg”’w%%‘ ﬁ[Fl[]El J
A TR g A R £ﬁj B R EE Wy R R SRR SFA
"?ﬁﬁlﬁ;"]ﬁmﬁﬁf\ﬁﬁ (Morgan & Inks, 2001) > ﬁlﬁ_}lﬂﬁfﬁfgﬁ Y ﬁf-’l " H
[ SFA Ak J}}f AR5 B (Cascio et al., 2010) 4 P42 S 5 T’TT& !
I

f@% 30 : 0 H | HF R l;% M EY SFA SRRV | B R I'—[FIJE%%‘ °

(Z) ERIFHIR
= pﬁﬁj TRCHpOPR A R pRL]rajt [FiIe ~ b}iﬁf”"ﬁ/ w7 [

é kg fi Jﬁﬁﬁr" $€7’”VI;E (iIDKohll Shervani & Challagalla, 1998; Slngh, 1993;

Jaworsk1&Koh11 1991) - 7.1:731?7 F E‘/ﬁﬂ‘—%m rﬁﬁlﬁ * ]EIfJﬁIFET}"—F F'F—?fé
Pﬁjiﬂ?’—biﬂf[%‘ﬂ"ﬁlg' | SFA & J’CFIJ%E@J (Schillewaert et al., 2005) - %’ > ﬁfahr[
RERIBI A £ RN SFA SERRPUIVE - PRI SEA - 'Jai”*[@ﬂ
?{pﬁ?ﬁ plﬁ/‘ﬁfhrﬁ:% IJ%:&A?Z’?EW,EJF H‘ﬁ R NI R ﬂfﬁﬁ%[ﬁ[
?ﬁlé " FIAIE SFA = Jzﬁvﬁijﬁﬁ

S HCETIVHRLE I S~ 15 SPA SRR PN ? A H
2| pht g SFA R IJ?F{@E ' (5L 2004 5 Stoddard, Clopton &
Avila, 2002) 7 (1)HE? u[éﬁjg B LI‘I;THE:[ *JEJT [ﬂrﬁf?“‘i@?ﬁ R TE
Pt = 'J£FJ§ e 39&;[' NS ?’?E‘i’giﬁ‘ [ei] =12 7 sy e 7214 )
&gﬁ(—f’ﬁﬁpuqs[?ﬁ (2)7’3%@5[1[?‘*}@@”@:, jigfgﬁi;g IN F AUBESS » — gl
PO IR Vs (B)Eed 5= *‘FTF&E[%E;—' %ﬁﬁié ~ ?*EH@}@E E?f] FHks
TR I SR - SRR G B T
FF{J F'J‘ZFKJJ gﬁj [ﬁﬁ/é“§1FJ ; (4)5%@51@“@:, %TH ;E?};fg F[\Jéﬁjrl F;Qﬁfﬂdpfjiﬁ
?~%ﬁ*ﬁ%$§apmgﬁTﬁoﬁﬁm@pm@@wﬂM£$skg%
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100 5

JF RRVETRIURA > iy ! Hd»ﬁp”@p%@ﬁﬂ—é{ T OSFA R NI R
[ Hb_ jiﬂkl%ﬁgjg ~ E13f SFA = JCEIJ%WF%"ES‘

I A AR ﬁﬁ”]ﬁi H Hﬁ%"ﬁrh (Y| Igbaria, Guimaraes & Davis, 1995;
Igbaria & Livari, 1995; Igbaria, Parasuraman & Baroudi, 1996; Igbaria et al., 1997)
B o TR SRR P R TR IS -
FP EORTT LRI © VAT SFA ERIOE I LA Y
% (U Schillewaert et al., 2005) ~ FjAvET=- T EIE 4T (Y1 Avlonitis &
Panagopoulos, 2005) - imu[ﬁ?%?fjf_%ﬁﬁﬁ?ﬁ““ 7[“@?0

'@%‘4&- _Pﬂjéfﬁﬁmtl.éﬁu * EIHRE SFA RARRVE | 1 I EEE TR RV

N—“'ﬂ TS AU R ERIPOYE  BIETR SFA FRE 7&/7%@",%?
ﬁﬁj F SFA —??ﬁ]ﬁlp' I EVE ] 72?'E”L* ﬁl Y& (U Casio et al, 2010
Homburg et al, 2010; Mathieu, Ahearne & Taylor, 2007; Avlonitis &
Panagopoulos, 2005; Schillewaert et al., 2005) ° ¥ 2 Fél e IR R
?Vﬁﬂﬁlﬂf{f VErEray ’iL_ﬁﬁi g ~ ALAUE %&»?’4 FU Erfel 7| e IABLHT o [ﬂﬂ‘—*ﬁﬁ %ﬁ:
Sl U EE L il Fg’;&f SFA 3¢ B IEUARES » DI REH T2
U l]ﬁ[“ | SFA £ ﬁﬂéi,@ffﬁﬁ%-ﬁirﬁ gﬂ IR R o A (B
i3 AR R

(7% 4b : FRIHESHNE * F) SPA SAREVRY 5 S TR -

(=) RHEE RIS

FEATE R R ERIE o [l BT E S (S A SR e B
MY ]% ﬁﬁl} i £ (Burkhard,1994; Salancik & Pfeffer, 1978) [HLF“{ﬁJ {/ﬂﬁ.’:ﬁﬁ:?fﬁﬁky
SR 1) - P R R TR PO )
SFA ZARAUHd, | (Schillewaert et al., 2005) - Thetgyi (2000) 55 #5514t SFA
ﬁpm;gai&ﬂﬂqrﬂq ,gﬁjg , F&rﬁ[ jﬂ%pﬁﬁjgrg,[ F;qkﬁﬂm%ﬁ HAE
s ﬂﬁUFﬁ‘yﬁ?ﬂ“tm@W@ﬂ%gﬂﬁw*€¢~%g*FL
FLH% Hﬁ’?[ EREkEfY - :E”FEJ R (= SSHUIRE (Parthasarathy & Sohi,
1997) « LF, .V o AL CIIRL T SFA R - i N EY Y BRIR SFA
AR J]ﬁé[‘EF IR~ 7 Fﬁ ﬁLEE?Ej%]EIE'J SFA —F?i’ﬂﬁi FUdsgE » PNIFAT SFA 23k
fY W'J‘[‘:tb’? 171 ’I%“Jﬁ@ﬁq o 9t 0 FFEPHH (JP Cho & Chang, 2008;
Honeycutt et al., 2005; Keillor et al., 1997) = 3= » HI¥ SFA £ "ﬁ‘ﬁﬁlfj%&f’ﬁ%‘[‘ﬂrﬂ[ﬁg
G FIREAT] ~ $RP SFA EAKHO P~ o SR HEAC A 1 S et i
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H] SFA £27f » lF;[,FI ﬁ:%%igﬂ l'*%ﬁi &N EIRCIH 0] SFA éﬂaﬁ’aﬁg’fg?f'l‘iﬁi{ﬂ\ Y
FI TR (PR e S F&f@ag) [RIFf ] SFA é?ﬁfﬁj[ﬁjﬁﬁ% ~ off FE', S E
HPEE SFA k] j%&jfﬂﬂ: L}]CE
wifil tEESFA ja@“ U o PIERH N RS 55 R > [TYE | g

- [ﬁjﬁﬁﬁl E'Jgﬁ\%’ﬁi FE'[ * FIfY PEOU » PU H &I, IA[H 52 (Y11 Schillewaert et al.,
2005) ;R TSR 0 B CRM EiEfY PEOU ~ PU F008% (O
Avlonitis & Panagopoulos, 2005) © [F=9} » & Uk [ | e = tﬁig "~ F1 SFA %
AR R R LT ﬂEIE?,}J/ L*[H [8Y%% (U Homburg et al., 2010; Jehnek et al.,
2005) 0 E -Ee ?EI B2 (U Cho & Chang, 2008) [Elﬁﬂf’ﬁ":tf?%:ﬁﬁﬁ-%iﬂ
?&l A EE imu[*ﬁﬁjﬁ_%?wﬂf’ﬁﬂmi Ul@?

f@r% 5a ¢ [P S0 B, FRE SFA SRR B R LR

5 ¢ [P~ FIATRE SPA SERkfivt o R TR -

T o : [ IR E © FIARE SPA SRR iE B BRI Fi IR -

2 - FiRas

\

—~ H%ERE
j;’jI”,[u l?[&;[%?’:lm'— s [E J‘Ex’ﬁ’ﬁllj[h l@%}a&ﬁ Ll'{/[[ﬁ%l— I/)FET—J [fl:’jI”,I _AEI{?T;?J °

H4b(+)

o J_‘Lﬁ\ Hda(+)

L ClllE:

Hl1b(+)

—p-( HIE R

AP

SFA <Zk 17

H2(-)

I,EI Eljjgug”;ﬁw

H3b(+)
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= R R ATRE
%%iﬁ@“ﬁ@#@mﬂémw@£W~vW%ﬁ@%ﬁ;a%ﬁm
i - VPR IROREEN G - HV o ERIORIR S R T
(Ahearne Srlnlvasan & Weinstein, 2004) : (1)SFA R {fl1 = [RLF 1VSEHY (lﬂﬁ;yi
% * A SFA R OR0RT 78Dy (i 2 S pURBED) () 2 RV Fé’[ N R %
P SRE51T) 5 (3) 2 ﬂH’"‘W SFA + 33&’5'“*%*1.7%1 6 I By s A
f—ﬁj £ N BV AR (@ TR BIRE o =9t AP (S Ahearne et al.,
(mM)m@%’ﬁw~%%%ﬁﬁm%ékgﬁ%%%%’umﬁwwﬁw
(P VRCBEE (ISFA SRS TS 8 R )
po-T ;cﬂ_%llfﬁju TR Jﬁflz[jsrﬁﬁ
= BsEREG
PP Al S S R - I R RS Fﬂ#{m" ’
U R T, R - 1 SRR RS R
LI = HF 0 - i’*«rﬁ S5 Schillewaert et al., (2005) [ user training £} %
Avlonitis & Panagopoulos (2005) [/ organizational CRM training £} % > F%
&t 3 (o r;:E%ﬁﬁJ% * F'I CHVEH PV [HF R o

2. Fr] ‘sf/{[-f—']‘ R =¥ Avlonitis & Panagopoulos (2005) [% supervisor
influence &1 % > F%Ef 4 R r;gféﬁﬁﬁjg I F S éxﬁ]ﬂj

3.[fil PR = | 2 A2 Schillewaert et al., (2005) fY peer usage i % - F%:f
S (RS BRI IS  o

4. iﬁ?‘lrl A B R AP Schillewaert et al., (2005) [V PU &1 (H 4 )
% PEOU BI (H 4 ) FHFRISHE * [IEf SFA FRFOAAIT 717 bl
BT o 19 RS AT P 'i“:%t‘r T PMHIRRL SFA R
fﬁﬁl?: (BB Fr (R M se JpuP g > 2% Honeycutt et al.,
(2005) ~ Morgan & Inks (2001) ~ Rivers & Dart (199) * Keillor et al., (1997)
Elfiﬁ;’%i , ]%ﬁ 7 R r;y%';ﬁ'ﬁig ~ FYSE SFA Ak Jfﬂ[l‘?%&ﬂrﬁy[i

5.SFA k[ [ElI# 1 ] Frui:%;ljfiﬁg' (adoption) ~ $ 7 (acceptance) * FY
fUR] (usage) » 7k B¥F4F Ak PE?%H&F;L—: FE =] L]JEIfJfF[[ B LIF?‘E%“*{ =
(Agarwal & Prasad, 1998) » = %J‘}’ﬁj AR F/%Hfi Y] “F"Eﬂj ﬁ‘/ |
B i E 1 (Davis et al., 1989) - &J‘Jéfb b YRSV R S
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A i) P IR ) SFA ERETRIGRI (1Ko
& Dennis, 2004; Speier & Venkatesh, 2002) ~ FSf-% 5y ikl 1 (41
Ahearne et al., 2004) > & %EKW‘;;J\ | SFA ﬁﬁ;!,jj%’ (infusing) ~ [EI9AH
s ikl V. (Y[1 Cascio et al., 2010; Rapp, Agnihotri & Forbes, 2008; Jelinek et
al., 2006; Avlonitis & Panagopoulos, 2005; Schillewaert et al., 2005; Jones et

., 2002) » *}{ﬂfk‘* o= Fﬁﬁjg N FH}—E@wr fo 53 P 2 ﬁmg SFA =
L Eg[ﬁ&ﬁjfl@%ifiéﬂﬂ L ¢ﬁm° " Jelinek etal., (2006) {1 SFA 74

B (4 TR RORIGHE * EY SEA SRR -

» B RENBIEAIEE

MGt 2 ﬂ VEESITHPVIRTE > #PHeEE - T8H A Jde > plpvd
o Il %LTJIUL?Q J T flfJE’EF”%Wb 2 UEﬁF'I’E i zx%?hf%{ DA S
filbe 95 &F 9 ‘E“' L RS RIS RAOET SFA K o IV FPREEE | P
Ak o P ﬁi'ﬁﬁj%ﬁ PLAY SFA T UM TR 5 5K & [FF%' TR
?;?;T; m%mﬁwa i jg}—?ﬂfl'j‘ﬁtl% szqﬁ¢%élt % '”Fﬁ
R ¢ ORI S R %apﬁkurwgﬁ: o

PR RAIA > AR SR 500 FITHIS (96 7 4 F]) > [l 399 {77 [tk
79. 8% ; ﬂlﬁ%m*ﬁt‘ﬁﬁjﬁﬁ i;ef‘ﬁ FE S E YR =H £ 3RS
284 [ > EHpIlR 56.8% - 284 ];}é PR 1 (165~ {7 58.19%) 1
EHEEE 30 5% (F’%,) Pt 180 (fﬁ63.38%)’ﬂ§ﬁvﬁffm 197 * (ff
69.37%) » = (FA',) Il F%’ﬁ?ﬁ? 128 * (fﬁ45 07%) » 70%5’%?{&'!3%5%@
SRR R F T F’Eﬁaaﬁﬁfhr[_ (EEfE T = (¢ [) FIHE) 246 (]’ﬁ86.62
%) °

B2 - TSR
— ~ B3 BESM

FIF L] Ttem-to-Total 5 T’THJFQQQ B TJ ”F TMIRNNECNES
MBS (EFA) MRS ¢ Ifﬂ"i'lz[_}l“‘ik’[ % pi e B [[_{[“ JEB K pY

R BHTF (TICB R I LR © P N
(Guan, Barker, Faulds & Gohmann 2004)- PRJL%’FTF’J PHROS F 45| ?U%FIJ[H'LIVE'P Y E
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Fﬁj s H T AMOS 4.0 45 2 4Ef YA ﬂ'ﬁﬂj%ﬁﬁi?“ (structural equation
modeling, SEM) #3572 I'JEAHETE  (maximum likelihood method) 3%/ %
WA T B RETEFIRE 7 RIS el T AT~ AR A fﬁ LN S
b7 MR - -
Ding, Velicer & Harlow (1995) ﬁ“' g (0 T AT ]F‘m iiﬁﬂj » PR
T A e R B ] F“* i P 100~150 VL Hﬁ;
YI:TFIZIDE IR A B 284 ffi SR TR Ephf Kolmogorov-Smirnov
L@(ﬁ'&?ﬁ%{gg@%'j ﬁ*ﬁﬁ TESTE (R JFL: il /7 4%-0.91~0.75 V[H] ~ h&Hh ljﬂj;r
70095~ 0.82 V[t - Kline (1998) K% » (FERIEIE1 40 3 » WER R | 57
10 AR SRR » (M= Pl R T - A R R
}[ﬁ’ P&l (normed chi-square) ~ fielsf %, ?Fﬂ‘—? (goodness- of-fit index » [y
i GFI) ~ FL¥ETil# 4, ?Fﬂ‘-? (normed fit index » {4 NFI) ~ M }‘m‘?
(comparative fit index » fi# CFI)~ &4 1591, Tf@g,dﬁ (root mean square residual
7% RMR) ]'EE@?]J%_’%T? o ] ST 75 AN o
LA TR 5347 © R AR T B B e
Fiel S 1% ?ﬁ@ (x*(164)=369.69) HE LI “<¥E (p<0.05) » 4 &5 fif
(Normed Chi-Square = 2.25) ’?“,f?jﬁf‘ 1~3 il V] - P9 0 GFI
(0.90) * NFI(=0.94) ~ CFI(=0.96) ;¥ 0.90 [¢ # 73l » RMSEA
(=0.067) [&A4% 0.08 ' TAZ¥E il (Hair, Joseph, Tatham & Black, 1995) -
AT Jgﬂﬁi:kﬁ”fﬁ@iﬂ FosE e
2_{%@7 THT R EE Flifg‘-“ﬂ—%‘ F’?’E‘j’f’ﬁfﬂﬁ{ “Fify Cronbach’s Alpha [E’F
K 0.70 f° }% FL: . “”F",]F[@ (composite reliability, CR) ® 7 Iighf!
BrAZVED (average variance extracted, AVE) 5J [J[[ 4 0.70 = 0.50 fi $
“}<¥& (Hair at al., 1995) » %= ﬁ%ﬁﬁﬁ{l@%@ﬁ%ﬁ}%ﬁ”ﬁi@ °
RNIE 532 DAY L S - ﬁi@ﬁiﬁﬁﬁ’?%@@fglw@ﬁé]“[ﬂi EI
B Quif) STl GE pe0.001 BIF-1iE) » A7 4 i 8. st
L4+ (Anderson & Gerbing, 1988) °
ARSI A2 S SO TG 196 TR
(A e oz 15 1Pt i?ﬁ“ﬂ‘g frE‘FTJITEW T A A
TR E PV EL %E gl &‘ ff“ i ’F‘ ﬁ’E Eﬁﬁﬁﬁ‘ff@ (Dillon & Goldstein,
1984) -

—]
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ViR TPAIEEE (Alpha fifi ~ CR il ~ AVE i) A
= 12" (&1) |(0.90, 0.90, 0.75)
o iR R R S Ejé“*%ilg, Ed 5 SMART S35 fI ] wmmeemev 0.80
o THA T AR 2 IR RSP SEES FI R O ] SMART
A 0.86
o D | I SMART 57 H 0 Z A LSRR e 0.92
I (2)  [(0.91,0.91,0.78)
oS T HOFEEIS (] 2 IR [ SMART 5 memmeemeeeee 0.88
51 TP HEASE D ™ SMART i 8 SRt s 0.94
o T ERTSOTI o SO T R R SMART S 5
SUE (SR VIR IfE 0.82
Al (€3)  |(0.92,0.93,0.82)
oifl bfﬁfb% [FlE (A5 SMART 3561 84 5075 & pAig liemmmmememen 0.91
o TS OS] LRI FU ] SMART e 0.91
o 7Y PS5 3R 1 SMART e 2 Bepofil gy i & ol P - 0.91
SIEBLE ] (nq) |(0.94, 0.94, 0.85)
oZSFIH SMART 7l e - Jfgﬁ BARY 0.92
o5 R SMART 3501 Pt [SRLIEIEA N bl o H-memmmer oo 0.94
oZF I SMART =ik il e B [ ek % IJEJJEF ity f 0.91
AEE 1% (ng) |(0.94, 0.95, 0.86)
oZYREIH Y] SMART = cl% \}ﬁllﬁﬁng’Fjj?S“ ...................... 0.94
ISR 1| SMART - 'm’tp 57 Jp [EfI % & ) Smmmmmmmmmmmmmmonee 0.92
oTSFE I (] SMART S5 it IR ZS (107 [Pt 0.92
AR PIE (ng) ((0.93,0.96, 0.85)
o il SMART 53k i ZyRE B ZG AT (B 12 (05 [ mmmee 0.97
o il SMART ik i » SRR [ {5 (U5 2#)
TERY 0.98
o Uil SMART i i » S5 T i B SIPR I ERE (5| 0.79
SFA 3£ 7[(ng) |(0.91, 0.92, 0.80)
oFG ok Sy AUSE H | HJFUSMART RTJRE 0.91
5 2 IO SMART 35K % i ™ SZS 064 8 R 1-ommmmmmommnones 0.90
0.89

L %nhﬁf,SMART ”{ﬁpurll[ TP IS0 (BRI E A e
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— ~ EEREECE D

=B S (N RE = SR L AR TN i‘ﬁ@?“ o B e i ?ﬁ%xz(lm)
=383.39 3# 0.05 & & » (EHIES{ fi(=2.256) - fiFT 1~3 AR R
'] » GFI(=0.89) » NFI(=0.94) - CFI(=0.96) ] “H% {4 T 0.90 [i' ff HYE ) -
RMSEA(=0.067) [0 0.08 fi* 4 SR » B 7, » 4 PRI Py
% e -

= ~ % REReE

(N=284)
o AH e
1. 2. 3. 4, 5. 6. 7.
1R | E 7
2. FRIYH 53
(.38~.69)
3. il i =] .70 64
(.55~.85) | (.48~.81)
4. H T ph |1 .54 35 49
(.36~.72) | (.16~.55) | (.31~.67)
5.5t 1 50 43 52 63
(.34~.65) | (.25~.62) | (.35~.68) | (.40~.86)
6. B I -.28 -.21 -.35 -15 -.08
(-.44~-.11) (-.41~.00)|(-.54~-.17)((-.38~.08)(-.28~.12)
7.SFA k7] | .68 57 39 58 53 -.31
(.53~.83) [ (.40~.73) | (.24~.55) | (.39~.76) | (.36~.69) |(-.49~-.13)
i 5.19 4.90 5.31 5.07 5.20 2.82 5.21
(feavesss) (1.05) | (1.18) | (1.05) | (1.32) | (1.16) | (1.39) | (1.00)

pra () PUBEAAHRER S () R AR T 95%[ fFiEAR -

prope Ytﬁmtﬁ’?‘éjff?ﬁﬁ%fﬂfﬁﬁgﬁ‘@ﬂ?ﬂﬂ?ﬁ@f&'@f&?ﬁ FHlfl- PR IRV > [P
ﬁ:"ﬁ??} H [ﬁjﬁhiiﬁ@{é:‘ (common method variance, CMV) FIUFHJEET (?)"4? A FJ,'JEJ
R~ M 2006 5 Podsakoff & Organ, 1986) » sE5[M i = s =il 1 gl e
S SRR g o B CMV i Rl fif@l > 4 P02 Podsakoff,
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Extending the TAM for the Sales Force
Automation System Usage in the Sales
Force

Soneg CHEN, Pei-Fenc LEE, Kuang-Wel CHEN ’

ABSTRACT

In order to effectively manage customer relationships and enhance sales force productivity, many
companies are turning to sales force automation (SFA) tools. Yet, sales force resistance is still a major
stumbling block that prevents successful implementation of SFA. Researchers have explained salesperson’s
SFA system acceptance processes using the mostly used technology acceptance model (TAM). However, the
TAM model, which assesses perceived usefulness and perceived ease of use as the determinants of usage
behavior, does not include perceived threats associated with a new technology (such as SFA system). This
study, based on and extended TAM by including perceived threats, explores the influence of
organization-directed external variables (including user’s training, supervisors’ support and peers’ usage) on
the salespeople’s adoption process of SFA system. Two hundreds and eighty-four financial consultants from
one life insurance company were sampled as subjects. The SEM analysis shows that responds perceive
usefulness, ease of use, and threats all have direct influence on usage of the SFA system. The findings also
show that user’s training, supervisors’ support and peers’ usage all have influence toward perceived beliefs or
the usage of SFA system. Finally, this study provides suggestions and recommendation for business

authorities, human resources department, and future researches.

Keywords: technology acceptance model, sales force automation, user’s training, supervisor's
support, peers’ Usage
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